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New media age + Beyond the experience

Netive to communication 
with the mind 
네티브는 새로운 상상과 새로운 경험으로 다채널 시대에 부합하는 Consulting, SI, Creative, Finance, 

Marketing 등 통합마케팅 서비스를 제공하고 있습니다.

소통,신뢰 그리고 새로운 미래
마음으로 소통하고, 고객과의 신뢰를 중요시 하고 있는 네티브는 테크놀로지를 넘어선 지속 가능한 

뉴미디어의 새로운 상상과 새로운 경험으로 다각화된 전문가 집단으로써, 네티브만의 저력과 기술력으로, 

그 동안 경험하지 못했던 새로운 가치와 새로운 미래를 전달 하는데 최선을 다하고 있습니다.
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Communication & Creative

E-biz
  Interactive Agency
- Consulting
- Creative
- Development
- Management

  Digital Contents

  E- biz Consulting

Solution
E- biz 

Package

Embedded

SI

Embedded
Resource
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S/W, H/W 
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New media age + Beyond the experience
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Company

CEO

Business

Since

Address

Tel/Fax

E-mail

NETIVE(NETwork + creaTIVE)

SI, eBusiness, 

2002 12  10

197-8 ANT 4

02-324-3447~8  /  02-324-3449

business@netive.com
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2000
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GMZ

10 1

CDE

4

2001
SI

KIC

Cat's eye

PC
2 OEM

2004

2005

2002

2003

2007
e-Biz
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2008
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Gold Age Partners

KB

FC.net

2009
AIA

MSC

ING &

(KOBACO)AD 
E-Marketplace

ING

2010
AIA

NCA

ACE

ACE

DB

NICE D&B CREPORT

FC.com
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Strategy Planning Group

SALES 

ONLINE MARKETING 

ECONSULTING

Creative Group

CREATIVE

MULTIMEDIA

Technology Group

APPLICATION PROGRAM

SOLUTION & SI

Online
Division

CEO

Online Division
80%

creative
30%

technology
30%

creative
30%

strategy
planning
5%

strategy
planning
20%

Offline Division
20%

5

10

28

26

3

72

1

1

2

2

0

1

2

4

3

1

1

3

12

10

1

2

4

10

9

1
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Stage 0

  Project Kickoff

- Finalize detailed work plan 

- Identify resources & Define roles

- Conduct kickoff meeting

- Develop initial strategic hypothesis

Stage 1.1

Analyze Market/
Consumer/Competitor
and Benchmark

Stage 1.2

Analyze organizational
capabilities and  work
processes

Stage 2

Combine target customer
segment / Value / delivery to
identify opportunities

Stage 3

Define activities and 
locatethem on the 
value chain

Stage 1.3
Drivers

Conduct “Who, What 
and How “Analysis

Stage 4
Roadmap Action Plan 
Develop action plan
to fulfill the strategic 
positioning
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1. CONSULTATION 2. PROPOSAL

    - Information
      Architecture

   - Navigation
      Plan

    - User Interface
      Plan

3. DEVELOPMENT

   - 

   - HTML

 - DB
   - 

4. DEBUGGING TEST 5. LAUNCHING SETTING

Monitor & Analysis
    Site Management

Technology

Strategy Creative
System

Strategy Creative

Concept Design,
e-business

Contents
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We run together.
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We run together.
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Client URL : http://www.nutrilite.co.kr
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ING

Client ING URL : http://www.inglife.co.kr
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Client URL : http://www.samsunglife.com
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ACE
ACE

Client ACE URL : http://www.acelife.co.kr
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AIA
AIA AIA tone&manner One-stop

Client AIA URL : http://www.aiadirect.co.kr
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RIA

Client URL : http://www.idongbu.com
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MAESTIA
YD  After Effect Tone&manner

Client YD URL : http://maestia.ndolfin.com
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New product information center

Client
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Get New Limousine Event

Get NEW Get NEW Get NEW !

NEW 2009 5 7 3

Get NEW Limousine

Client URL http://nyl.co.kr/site/busevent/index.jspf
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Welcome HappyLife

One Click!

Client
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GOLD AGE PARTNERS

GA  3 Partner

Enjoy,Dream,Happy

Gold Age

Client URL http://www.nsgaps.com/



copyright (c) 2011 netive.co.,ltd. all rights reserved.

01.GREETING  02.VISION  03.OVERVIEW  04.HISTORY  05.ORGANIZATION

06.METHODOLOGY  07.PROCESS  08.CLIENT  09.PORTFOLIO



copyright (c) 2011 netive.co.,ltd. all rights reserved.

01.GREETING  02.VISION  03.OVERVIEW  04.HISTORY  05.ORGANIZATION

06.METHODOLOGY  07.PROCESS  08.CLIENT  09.PORTFOLIO

KB LIFE

Tool

KB

Client URL http://www.kbli.co.kr/
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PRUDENTIAL LIFE

130

UI

Client URL http://www.prudential.co.kr/index.do
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TV
TV

Client Client
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Client Client
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Client

2

Client
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60

Client Client
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Client Client
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Client

Client



copyright (c) 2011 netive.co.,ltd. all rights reserved.

01.GREETING  02.VISION  03.OVERVIEW  04.HISTORY  05.ORGANIZATION

06.METHODOLOGY  07.PROCESS  08.CLIENT  09.PORTFOLIO

AS

Client PMP

2

Client
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LCD

Client LCD

Fill the Digital World

PMP V43

Client PMP
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KT 1742

Client KT Client
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10

Client
Client



copyright (c) 2011 netive.co.,ltd. all rights reserved.

01.GREETING  02.VISION  03.OVERVIEW  04.HISTORY  05.ORGANIZATION

06.METHODOLOGY  07.PROCESS  08.CLIENT  09.PORTFOLIO

Dreaming of korea!

Client
Client  CJ 
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DB

Client

Client



copyright (c) 2011 netive.co.,ltd. all rights reserved.

01.GREETING  02.VISION  03.OVERVIEW  04.HISTORY  05.ORGANIZATION

06.METHODOLOGY  07.PROCESS  08.CLIENT  09.PORTFOLIO

2007

Client

koreafoundation cultural center!

Client
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Client Client
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PCA

Client PCA

800

Client
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Client Client Client

KAMCO

Client

Internet Data Center

Client Client

PosTown

Client POSDATA Client



power of creative imagination


